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Export Tax Break Survives So Far in 2003 – The Extraterritorial Income Exclusion (IRS 
Form 8873) is an export tax break that has been available since Oct. 1, 2000.  In many cases, it 
can keep the Internal Revenue Service from taxing 15% of your net income or 1.2% of your gross 
receipts (not to exceed 30% of the net) from the export sale of qualified U.S. origin products.  The 
World Trade Organization says this tax mechanism is an illegal export subsidy that violates WTO 
rules.  Congress is slated to pass legislation this autumn to get it out of the U.S. Tax Code.  We are 
not sure yet what the effective date of the new legislation will be.  If Congress says the benefit 
won’t apply after Sept. 30 or Dec. 31, then there may be three or four calendar quarters of eligibility 
left in 2003.  You can download the 2002 version of IRS Form 8873 and the IRS instructions for 
filling it out from the web site http://www.irs.gov/.  No 2003 version has appeared yet, pending 
resolution of this matter by Congress. 
 

Attention NAFTA Exporters!  Did You Know…Manufactured goods rarely qualify to use 
Preference Criterion A on the Certificate of Origin.  Preference Criterion A is used if “the good is 
wholly obtained or produced entirely in the territory of one or more of the NAFTA countries…”  
Wholly produced means that all components can be traced fully to the ground, air, sea or airspace 
of a NAFTA country.  For more information on completing a NAFTA Certificate of Origin, see a 
recently written international Market Insight report, The New & Improved Easier Steps Towards 
Completing the NAFTA Certificate of Origin at http://www.export.gov under Market Research.  The 
report was published on August 12, 2003.  Also see the Trade Information Center’s NAFTA 
Certificate of Origin Interactive Tool at: http://web.ita.doc.gov/ticwebsite/ticif.nsf/. 
 

Business Opportunities in the UAE - The U.S. Commercial Service post in the UAE 
recently prepared an International Market Insight Report on business opportunities in that market.  
The U.S. dollar is relatively weak against the Euro, causing U.S. exports to the UAE to be more 
cost competitive than they have been for several years against stiff European competition.  In 
addition, U.S. products, whether services, oil and gas equipment, medical equipment, 
environmental technology, or a host of other sectors in which the U.S. is competitive are currently 
perceived in the UAE as being of high quality and desirable.  To view the IMI report, go to: 
http://www.export.gov under Market Research reports or call your local USEAC for a copy. 
 

Privacy Legislation in Canada: As of January 1, 2004, the "Personal Information Protection 
and Electronic Documents Act" (PIPEDA) will take effect in most of Canada. This law covers all 
private sector commercial enterprises in provinces and territories that have not brought in 
comparable legislation by August 2003.  Organizations that implement good privacy programs will 
be rewarded with customer loyalty and increased sales. If an organization should breach 
compliance regulations, it will pay with the loss of its reputation, decrease in revenue and the 
payment of punitive damages. American companies interested in doing business in Canada should 
become familiar with Canada's privacy legislation in order to comply with its provisions. An 
increase in privacy compliance services should encourage U.S. firms offering those services to 
take a closer look at the Canadian market and its response to PIPEDA. After PIPEDA takes effect 
January 2004, privacy compliance services will be in greater demand. U.S. companies offering 
privacy compliance services would do well to monitor the Canadian businesses' response to 
PIPEDA.   American firms that want to do business with Canadian companies must observe the 
country's privacy standards. Information and guides regarding privacy regulations and compliance 
can be obtained from CPAs, lawyers, and e-business and security consultants.  To request a 
complete copy of this report, email Office.Columbia@mail.doc.gov. 
 

ATA CARNET - Have you ever been held up at customs?  Are long procedures wasting your 
time and money?  Look no further—the ATA Carnet unlocks customs.  Call Carnet HQ by phone 
toll-free at 866-7-UNLOCK, by email at atacarnet@uscib.org or visit their website at 
http://www.uscib.org.
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Your Global Business Partner
Check Out These Valuable Resources: 

 Fall 2003 Edition of the Australia-New Zealand Export Opportunities Bulletin - Featured articles include: Featured U.S. Exporters,
Cosmetics and Toiletries Update - Australia & New Zealand, ENVIRO 04 Convention & Exhibition, Victoria: Economic Update,
New Zealand Table Top Promotions.  To view, go to:  http://www.buyusa.gov/australia/en/exportop.html. 

 BuyUSA brings buyers and sellers together in a user-friendly matchmaking environment backed by the U.S. department of
Commerce.  BuyUSA will connect U.S. companies to thousands of qualified buyers, sellers, distributors and agents.  Trade leads
are matched with BuyUSA registered firms around the world.  BuyUSA features for U.S. suppliers include:  Low cost of $50 for
matching and trade lead service; Access to qualified international trade partners; Submit trade leads, or “offers to sell,” for specific
products and services; Automated notice of new trade lead opportunities, or “requests to buy”; and Access to free web services.
For more information, go to: http://www.buyusa.com or contact your local USEAC. 

 The Central & Eastern Europe Commercial Update is produced by the Central and Eastern Europe Business Information Center
(CEEBIC) of the U.S. Department of Commerce.  For more information or to subscribe, contact CEEBIC by phone at 202-482-
2645, fax 202-482-3898, or email ceebic@ita.doc.gov.  
 
Nigerian Fraud Scams - A Message from the U.S. Commercial Service in Lagos - The U.S. Commercial Service
post in Lagos, Nigeria, recently sent the following message to all USEAC offices:  “We frequently receive emails from your staff and
clients regarding unsolicited inquiries from Nigerian companies.  Of course, we urge you to contact us when you or your clients
receive unsolicited inquiries from Nigerian companies. We will gladly and promptly look into the validity of the company and their
inquiry.  Presently, we have more than 2,000 Nigerian companies registered with CS/Nigeria and for each of these companies we
have done an ICP-type background check.  Despite the unfortunate prevalence of frauds coming from Nigeria, we have many
reputable and interested Nigerian companies that contact us to do business with the U.S.   If your client believes they may be a
victim of Advance Fee Fraud and may have lost money, please contact the U.S. Secret Service Field Office closest to you.  Field
Office contact information is listed in your local phone book’s blue or government pages.  For a complete listing of field offices
worldwide, go to:  http://www.secretservice.gov.  If you are not a victim but would like to report receipt of a suspicious email or letter,
forward email messages to:  419.fcd@usss.treas.gov.  Fax or mail letters to:  950 H Street N.W., Suite 5300, Washington, DC
20223, Fax:  (202) 406-6930.”  Attached to this message was a document by Charles Tive of the U.S. Secret Service on different
types of Advanced Fee fraud scams.  To request a copy of this report, email:  Office.Columbia@mail.doc.gov. 

New Passport Requirements For International Travelers To the U.S. – Changes to Take Effect October 1,
2003:  All Visa Waiver Program travelers will be required to present a valid Machine Readable Passport (MRP) for visa-free entry
into the United States as of October 1, 2003 (May 15, 2003 for Belgian passport-carrying travelers). This is acceleration by four
years of the official requirements for this segment of travelers.  Visa Waiver Program travelers are those who travel to the United
States for business or leisure for a period of less than 90 days, and have a round trip ticket.  Most Visa Waiver countries began
issuing Machine Readable Passports in the early or mid-1990s, so the majority of travelers from these countries should be able to
easily comply with this requirement. Some countries, notably Switzerland, Italy, and Spain, may find significant numbers of their
travelers in need of either a replacement passport or a Non-Immigrant Visa. Visa Waiver Program nationals who are unable to
obtain a Machine Readable Passport will need a Non-Immigrant Visa.  U.S. bound families and groups should obtain an individual
passport for each traveler, including infants. Machine Readable Passports typically have biodata for only one traveler in the
machine-readable portion of the passport, and families may be denied visa-free entry into the United States if the biodata for only
one traveler is machine-readable. For Information about the Visa Waiver Program and Machine Readable Passports see
http://travel.state.gov/vwp.html. 

EU Marking and Labeling – The array of EU legislation pertaining to the marking and labeling of products is broad, and there is
neither an “umbrella” law that covers all goods, nor is there any central directory containing information on all marking and labeling
requirements.  The U.S. Commercial Service’s U.S. Mission to the European Union office in Brussels has prepared an overview
intended to provide U.S. companies with a general introduction to the multitude of marking and labeling requirements or marketing
tools that may be found in the EU.  To request a copy, email: Office.Columbia@mail.doc.gov. 

British Columbia Winter Olympics 2010 – As you are probably aware, British Columbia has been awarded the 2010 Winter
Olympics which should result in opportunities for U.S. companies to get their products and services into that market.  Our U.S.
Commercial Service post in Vancouver will be following all the major projects and has prepared an International Market Insight
report on upcoming opportunities.  To request a copy, email: Office.Columbia@mail.doc.gov. 

Turin (Italy) 2006 Winter Olympic Games – The City of Turin, Italy is continuing its preparations for the 2006 Winter
Olympic Games, which will take place from Feb. 10-26, 2006.  Many opportunities to supply products or services in connection with
the games are now available and open to U.S. firms and are listed on the website of the Turin Olympic Organizing Committee
(TOROC) at http://www.torino2006.org. 
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Trade Calendar for North and South Carolina 
October 2003
North Carolina: 
 

 

October 28: Exporter Symposium – Let trade and export finance professionals guide you through the maze of export 
challenges and demonstrate how to minimize risks, improve cash flow, and enter new markets.  Sponsors:  
Export-Import Bank of the U.S., Small Business and Technology Development, Charlotte USEAC, Small 
Business Administration Location/Time:  The Ben Craig Center, 8701 Mallard Creek Road, Charlotte, NC 
Cost/Registration:  $59 Contact: For more information about the event or to register, contact the Export-
Import Bank, tel:  202-565-3210 or email:  seminars@exim.gov  

 
South Carolina:

 
October 24: "Doing Business in Latin America" Sponsors:  S. C. World Trade Center and the S.C. Department of 

Commerce, with support from the Charleston USEAC.  Location/Time:  10:00 a.m. – 3:00 p.m., The Tate 
Center for Entrepreneurship, College of Charleston. Cost/Registration: $25 includes lunch.  Contact: For 
more information about the event or to register, contact Ms. Julia Meisner, SCWTC, (843) 577-4080, 
julia@scwtc.org, or Amy Thomson, SCDOC, 803-737-0488, athomson@teamSC.com. 

 
October 29: Video Market Briefing with U.S. Commercial Service Specialists in Sao Paulo, Brazil. Sponsors:  Columbia 

USEAC and the S.C. Department of Commerce.  Location/Time:  9:00 a.m. – 12:00 noon, SCDOC 
Presentation Center, 1201 Main Street, SouthTrust Building, 15th Floor, Columbia. Cost/Registration:  
There is no fee to attend but preregistration is required.  Contact: For more info. about the event or to 
register, contact Amy Thomson, SCDOC, 803-737-0488, athomson@teamSC.com or Jayne Woodward, 
803-253-3612, jayne.woodward@mail.doc.gov. 
xtile Machinery Trade Mission to Visit the Carolinas 
***** 

ew Delhi, India is coordinating with the U.S. Commercial Service offices in North and South
ile machinery trade mission to the Carolinas, October 25-29, 2003. An invitation to attend a
t the Sheraton Hotel at the Billy Graham Parkway & Interstate 85, Charlotte, NC, will be
 of textile machinery. The initial want list from India mission participants includes shuttleless
ineries and other textile machinery (to be announced at a later date). The matchmaker event
y, October 27th, and will include lunch. Tuesday, October 28th, has been reserved for plant
mission delegates. Appointments can be arranged by calling Denis Csizmadia, Greenville
76; George Thomas, Charlotte USEAC, tel: 704-333-4886; or John Schmonsees, Greensboro
45. 
 

***Opportunities to Promote Your Products and Services*** 
 

an-Israel-Turkey Trade Days – December 7-12, 2003 - With the re-introduction of peace overtures in the region and
ecedented economic growth in the Gulf States, now is the time for your company to seriously explore export opportunities in

Eastern Mediterranean region.  Under the auspices of the American State Offices Association, the South Carolina Department
ommerce will be participating in the 4th Jordan-Israel-Turkey Trade Days catalog show.  Catalog shows work quite well in this
n.  For only $400, you will have a SCDOC trade manager representing your products in the three key cities of Amman, Tel

, and Istanbul.  You need only provide product literature that showcases what your company has to offer these markets, which
 grown an average of 141% this year!  To register or for additional information, contact Melissa McLeod, Trade Manager,
le Eastern Markets, SCDOC, (803) 737-2164 or mmcleod@teamsc

 Pavilion at the 2003 European Golf Investment and Real Estate Conference/Exhibition takes place in Athens, Greece,
ember 28-29, 2003.  The U.S. Commercial Service office in Greece will organize a U.S. Exhibition Pavilion and arrange
hmaking between U.S. companies and potential agents, distributors, partners.  This event, focusing on Golf, is the ideal

cle for any U.S. firm connected in any way to resort real estate development to enter the Greek, EU and surrounding markets,
 IT companies to irrigation engineers, and every equipment and service provider in between.  For more information, contact
 loca

.com. 

l USEAC. 
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